
Pasaréti Szakmai Nap                Tips from the top!                    Seán Thompson 

                                                                                                  

seanotomais@gmail.com 

Sources 

MM Publications Pioneer Module 8 pp. 78-79 

Darren McStay  https://www.youtube.com/watch?v=FVmAEezr6ao 
 

Mr. Bean  https://www.youtube.com/watch?v=3aIfMX7FBbI 

 

The Spy Who Loved Me  https://www.youtube.com/watch?v=-2vFK-wYOXg&pbjreload=101 

 

Your Voice Needs Your Attention! 
Like your car’s engine, your voice needs to warm-up before giving a speech,  

especially whenever: 

• You feel tired or haven’t spoken out loud in over an hour 

• You feel you have a soft voice 

• You haven’t had anything to drink in some time 

 

Drink some plain water – no carbonated or sugary drinks 

 

Find a quiet place for yourself before your presentation: 

Count from 1 to 10. Start as a whisper and make your voice a little louder with each 

number. Then do the reverse, counting back from 10 to 1. 

 

To practice good enunciation of words and English sounds, repeat the 

following sentences:  
• first as a loud whisper,  

• then slowly, emphasizing each syllable, 

• then in a normal speaking voice, 

• then somewhat loudly 

 

 
He beats his head against the posts and still insists he sees the ghosts. 

 

Good grief! I can push the grass apart and lay my fingers on your heart. 

 

A big black bug bit a big black bear and the big black bear bled blood. 

 

https://www.youtube.com/watch?v=FVmAEezr6ao
https://www.youtube.com/watch?v=3aIfMX7FBbI
https://www.youtube.com/watch?v=-2vFK-wYOXg&pbjreload=101
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Which witch whined when the wine was spilled on the wailing whale? 

 

Round the rugged rocks the ragged rascals ran. 

 

Thrust a thousand thistles through the thick of his thumb. 

 

You know New York, you need New York, you know you need unique New York. 

 

WORDS FOR PERSUADING 

   Emphasising : 
 

Intensifying adjectives: 

 

     For example: 

 

 

 

 

 

 

 

Emphasising comparisons: 

Emphasising nouns:  

 

Emphasising a point: 

 

 

Using repetition: 

 

 

 

Using the verb do: 

 

 

 

➢ We have had a good year 
We have had an extremely good year. 
 

➢ (strong adverbs) 
    absolutely fantastic 
    dreadfully depressing 
    completely satisfactory 
 

➢ (less strong adverbs) 
    fairly successful 
    moderately efficient 
    reasonably cheap 
    quite expensive 
    even better 
 

➢ considerably riskier than … 
substantially more effective than … 
 

➢ a significant factor 
a dramatic improvement 
 

➢ Actually, ….. / To put it simply, ….. / In fact, ….. 
What’s more, ….. / In addition (to that) ….. 
 
 

➢ We want to make more ….., we want to make bigger 
….., we want to make better ….. 

➢ Sales are up.  Sales are up because … 
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Stress that auxiliary verb: 

Begin with what 

 
Stress the (theee) 

 

➢ We know that ….        / He understands that …... 
We do know that ….. / He does understand that ….. 
 

➢ It isn’t finished yet, but he’s working on it. 
It isn’t finished yet, but he is working on it. 
 

➢ I would like to focus on … 
What I would like to focus on is … 
 

➢ It is theee opportunity of the year 
We are not just experts, we are theee experts in our 
field 
 

Minimising : 

Expressions of degree: 

 

 

 

 

Minimising comparisons: 

 

Minimising nouns: 

 

 

➢ It seems we will have to … 
He appears to have … 

➢ I tend to agree with … 
To some extent, we could say that … 

➢ I think … 
I feel … 

➢ Perhaps we should consider … 
It is true that … but … 
It might be possible to … 
 

➢ marginally cheaper 
relatively more expensive 
slightly more efficient 
 

➢ a minor error 
a small mistake 
a slight difference of opinion 
a bit of a problem 
 

 

Other techniques : 

Ask a question, give the answer:                                                

 

 

 

Repeat the structure: 

 

➢ How often do your customers say, “It’s urgent.”?   
With our order processing program you can … 
 
So, how big is the market? It’s enormous 
 

➢ What’s the problem?   The problem is … 
What’s the solution? The solution is … 
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Repeat the sounds: 

 

Double the words 

Contrast words, ideas: 

Use dramatic contrasts: 

 

Apply the rule of three: 

 

➢ The power of progress  
The question of quality 
 

➢ bigger and better 
stronger and stronger 
 

➢ Make a difference for tomorrow: start today 
 

➢ “One small step for man. One giant leap for mankind” 
(Neil Armstrong) 
 

➢ “I came, I saw, I conquered” (Julius Caesar) 
Good discounts, better service, best prices 
 

 

 

 

 

 

 
 
 

 

 

 


